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Reasons why
your mortgage




Why your mortgag :

sucks.

(and what you can do about it)

There’s a very good chance your mortgage sucks.
And here’s why...

> Australia has the third most expensive housing market* in the world

» As many as 83%? of people are paying too much
on their mortgages (with more than 3 million® mortgages in Australia,
that’s roughly 2.5 million mortgages that, well... suck)

» Even though interest rates are the lowest they’ve been in more than
50 years, a whopping 39% of mortgage holders* have not SW|tched
lenders in more than a decade

» Research shows that more than one quarter of all mortgage holders
are experiencing mortgage stress®

Surely there’s some GOOD news?

The short answer is YES.

There are some straightforward steps you can take to turn the tables, save
thousands and take years off your loan.

And that’s what this is. The turn the tables on your mortgage checklist is all about -
making your life easier, and your loan suck less.

So check out the seven ways you can turn the tables on your mortgage... saving $33,222*
in the process.

* Calculation based on $400,000 mortgage over 25 year term at 3.8% interest per annum on a variable rate, P&I. This calculation is not an offer of credit
and does not take into account your personal circumstances. It is intended for use as a guide only. It is not intended to be relied on for the purpose of
making a decision whether to apply for finance. It provides an estimate of the repayment amount based on the proposed borrowed amount. Other fees
and charges may apply.

1. http://www.demographia.com/dhi.pdf

s://www.bestlenders.com.au/blog/complacent-aussies-paying-too-much-on-their-mortgage-23

s://en.wikipedia.org/wiki/Home ownership_in_Australia

stress/news-story/12a23a14fd0377546b6d876127275103




Turn the tables on

your mortgage

checklist.
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Negotiate a better interest rate

Shift from monthly to fortnightly payments
Small sacrifices now = big wins later

Get a mortgage offset account

Be smart with your equity

Watch out for hidden fees & negotiate

Get the data you need, when you need it
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Negotiate a better

interest rate.

Studies show that 85% of people don’t know their current interest
rate.® And yet, with your mortgage likely taking up at least one-
quarter of your monthly income” even the smallest change in your
rate could make a huge difference to how much income you have
left over for the fun stuffin life.

For example, for every $100,000 you borrow, even a 0.1% discount
will save you roughly $100 per annum in interest. Maybe that
doesn’t sound like much, but let’s take a look at the maths...

Let’s say you have a $400,000 loan with a repayment term of
25 years. And let’s say you can save 0.5% on your interest rate,
going from 4.3% to 3.8%... that means you would save $33,222
over the life of your loan.

What could you do with $33,222 back in your pocket over the
course of your loan? That’s family holidays, a new car, helping the
kids out, maybe putting in that pool you’ve dreamed of. And it’s
definitely enough to take the pressure down.

Even if you have to pay charges to leave your current loan,
you will more than likely still be in front.

How:

Talk to a qualified mortgage broker about your options to refinance
or negotiate your loan terms. They can often help you find the

most cost-effective option suited to your lifestyle and goals AND
potentially get you a lower interest rate.

Just a 0.5%
reduction in your
interest rate could

mean you save
$33,222 over the

life of your loan.

(Based on a $400,000 loan
over 25 years at 3.8% p.a
interest rate.)
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fortnightly payments.

Many people pay their mortgage monthly - so that’s 12 payments
a year. But if you can shift from 12 monthly payments to 26
fortnightly (which really means you make 13 payments instead of
12 in a year), you can make BIG savings over the life of your loan.

Here’s why... let’s say your monthly mortgage payment is $2,500.
Over 12 months that’s $30,000.

Now let’s look at what that looks like if you paid half your monthly
payment every 2 weeks instead. That means you would pay $1,250
over 26 fortnights or $32,500.

That’s finding a way to get $2,500 more off your loan each year and
because you are spreading it out over the year, you don’t notice it
as much (equates to an extra $48 a week).

BUT the very cool thing this does to your mortgage is that every
cent you pay above and beyond your set repayments goes directly
to paying off your principal loan amount - and that’s the amount
your interest is calculated on. So, the sooner you reduce your
principal, the sooner your interest payments come down... and the
sooner you get your mortgage paid off!

In fact, simply by shifting from monthly to fortnightly you could
take 3 years and 1 month off your mortgage and put a whopping
$30,160 back in your pocket in saved interest payments*

Talk to your mortgage broker about teeing this up for you. Just

a short phone call could be all that’s standing in the way of you
potentially saving $30,160* and getting your mortgage paid off
sooner. And the best part is, you can get an experienced mortgage
broker to do the legwork for you.

*Repayment calculation based on 50% of monthly payments
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Small sacrifices now =

big wins later.

Here’s the deal... when you first get your mortgage, those
payments can look pretty intimidating. But then, after a couple
of years, maybe you’ve had a pay rise or two, or your business
has grown. Perhaps you got that promotion you were after, or
you landed your dream job with the nice bonus package you
always wanted.

While it’s great to enjoy those perks and the extra cash they put
in your pocket, making even a small increase to your mortgage
payments at those milestone moments can have a HUGE impact
and really turn the tables on your mortgage.

Like we said earlier, every cent you pay above and beyond your
scheduled mortgage payment goes towards knocking down that
principal amount.

So, if you could find even another $100 a fortnight (that’s $50
a week) you could take another 3 years and 7 months off your
mortgage AND save another $36,036.

How:

You guessed it... give your mortgage broker a call, tell them what
you want to do and get them to handle all the paperwork for you
(and this process often takes less time than you might think!).

Finding another
$50 a week

could take 3 years
& 7 months off
your mortgage

and save you
$36,036.

(Based on a $400,000 loan
over 25 years at 3.8% p.a
interest rate.)
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Get a mortgage

offset account.

When you get a standard variable loan (meaning the interest rate
isn’t fixed), you usually have the option of putting your income and
savings into what’s known as an offset account. That’s simply

a separate savings account attached to your loan account.

As the name suggests, your offset account works in tandem

with your home loan, with its balance being subtracted from the
outstanding home loan principal when your daily interest charges
are calculated.

By adding your savings into that account and getting any income
paid into that account as well, you can take a healthy bite out

of the principal, simply by getting the money you already had
working smarter for you.

For example, if you have a $400,000 mortgage and $20,000 in
your offset savings account, you will only be charged interest on
$380,000, even though your loan balance is $400,000.

How:

Look for lenders who offer 100% offset. Be aware that some
lenders require a minimum balance to be in your account before
the offset applies, otherwise they will charge you fees. Again, your
qualified mortgage broker can help you navigate the complexities
and the fine print to find a good loan option offering the offset
features that are right for you.

By adding your
savings and
income to an
offset account
you can take a

healthy bite out
of your loan.

(Based on a $400,000 loan
over 25 years at 3.8% p.a
interest rate.)
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your equity.

Check if your loan offers a redraw facility that enables you to access
and withdraw additional repayments you have made. If you were
worried about putting extra money into your mortgage, you don’t
need to be, if you have a redraw facility.

This means you can put as much money as possible into your
mortgage, keeping your interest down and paying your mortgage
off faster, however still redraw the money if you need it.

It’s also possible to use those funds to consolidate debts with
higher interest rates such as credit cards and personal loans.
Often your home loan interest rate is a fraction of other interest
rates and consolidating your loans can lower your interest, freeing
up income.

Having this kind of flexibility can give you peace of mind and help
you out when you really need to access those additional funds.

Many lenders have a minimum redraw amount plus a fee every
time you use it. So, you do need to check what the costs and
conditions are for your specific loan. Ask your mortgage broker to
help you understand the details of your redraw facility or to help
you find loan options with redraw facilities.
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& negotiate.

Gone are the days that you just have to “suck it up” when it
comes to mortgage fees. First, you want to be aware of all the fees
included in your loan (some hidden fees can end up being costly!)
AND you also want to negotiate on those fees - hard.

Loan application fees

Loan establishment fees

Service fees

Valuation fees

Legal fees related to your mortgage
Account transaction fees

Exit fees

And this can equate to thousands of dollars in savings,
in some cases.

Fees differ greatly from lender to lender and it can be a confusing
maze trying to figure out what all the loan jargon means. Ideally,
you would have your mortgage broker help you get clear on what
all these up front costs are and negotiate with the lender on your
behalf. They know what the ‘real story’ is when it comes to how
much room for flexibility lenders have on fees, so they can often
get a better deal for you than you might be able to yourself. After
all, you might negotiate a loan every few years, whereas your
broker is doing this all day, every day, so they know the system
inside out.
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when you need it.

Information is power. And that means you need to be able to
access clear, accurate information on your home loan wherever
and whenever you want (and in a format that YOU want). That
includes your current interest rate (if variable) and your current
loan balance. Plus, you want the flexibility to be able to make
changes online at any time via a mobile app or your home or
office computer.

For most people, the ideal way to get this information is online. But
not all online banking experiences are created equal. You need to
be able to access your home loan information easily, via a simple
online interface that is available for both mobile and desktop use.

AND, if you are one of the 5.7 million Australians who don’t use
internet banking®, you need to make sure you are getting the
information you need in a way that is timely and transparent.

Contact your mortgage broker to understand which loans offer
the best interface for you. Your mortgage broker can also help you
understand the crucial information you must have access to.

8 https://internationalbanker.com/banking/uptake-internet-banking-australia-changes-banking-services




next step.

As you can see from these seven ways to turn the tables on your mortgage,
it doesn’t take a lot to save years and a tonne on your mortgage.

With interest rates as low as they’ve been in 50 years, if you haven’t seen what
opportunities are out there to refinance your loan in the last few years, now is the time
to take a look.

All it takes is a few minutes to reach out to an expert mortgage broker to get the ball
rolling. Let them do the legwork for you... that’s what they do every day and they know
where the deals are (and where the pitfalls are too!).

* Refinancing is subject to various lender imposed terms and conditions including but not limited to loan serviceability,
valuations and confirmed capacity to service both any existing and revised lending arrangements



Make the right call.
Get a broker working for you.

Todd Martin, Mortgage Broker
0416 776 848
todd@martincofs.com.au
www.martinco.com.au
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Disclaimer

(1) As with any financial scenario there are risks involved. This information provides an overview or summary only and

it should not be considered a comprehensive analysis. You should, before acting in reliance upon this information, seek
independent professional lending or taxation advice as appropriate specific to your objectives, financial circumstances or
needs.

This publication is provided on the terms and understanding that:

(2) LM Broker Services Pty Ltd and the authors, consultants and editors are not responsible for the results of any actions
taken on the basis of information in this publication, nor for any error in or omission from this publication.

(3) LM Broker Services Pty Ltd and the authors, consultants and editors, expressly disclaim all and any liability and
responsibility to the maximum extent permitted by the law to any person, whether a purchaser or reader of this
publication or not, in respect of anything, and of the consequences of anything, done or omitted to be done by any such
person in reliance, whether wholly or partially, upon the whole or any part of the contents of this publication.



